
1 

 

Copyright 2019 PResult. All Rights Reserved. Contact Us: support@presult.co.uk 

www.presult.co.uk 

 

 

 

 

 

 

  

http://www.presult.co.uk/


2 

 

Copyright 2019 PResult. All Rights Reserved. Contact Us: support@presult.co.uk 

www.presult.co.uk 

 
 

Published by: 

PResult 

Yateley 

Hampshire 

United Kingdom 

 

© Copyright 2019 PResult  

All rights reserved, including the right to reproduce this book or portions thereof in any form 

whatsoever. For information, address the publisher. 

All rights reserved. This book or parts thereof may not be reproduced in any form, stored in 

any retrieval system, or transmitted in any form by any means—electronic, mechanical, 

photocopy, recording, or otherwise—without prior written permission of the publisher, except 

as provided by United Kingdom, European and United States of America copyright law. For 

permission requests, write to the publisher, at "Attention: Permissions Coordinator," at the 

address below. 

Use of this material in trainings, workshops, seminars, speeches, coaching or consulting is 

strictly prohibited without the express written permission of the publisher or author.  

support@presult.co.uk 

  

http://www.presult.co.uk/


3 

 

Copyright 2019 PResult. All Rights Reserved. Contact Us: support@presult.co.uk 

www.presult.co.uk 

 

 

 

 

 

 

 

 

 

 

ABOUT PRESULT 

 

PResult.co.uk is a place where business professionals come to get 

ideas on how to get buy-in. From PResentations to pitches, company 

broadcasts, meetings and social selling. 

 

Using engineered Psychology to win engagements and get results.      

At PResult we’re only interested in whether an action gets a result. 
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The Presentation Buy-In Structure - PResult 
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oliticians are known for their persuasive use of 

language, but little is known about their body 

language and especially how they work in unison. 

In this limited-edition series, I’m going to show you 

the secrets of how the most persuasive politicians use these 

techniques to sell you and millions of others their message. 

And how you, when you use what’s taught in here can impact the 

very foundation of your audiences’ beliefs and win them over.  

All it takes is learning The Hammer and putting it into action. 

In this, the first issue, I’m going to take you behind the scenes of 

one of the most powerful and persuasive non-verbal techniques 

they use.  

And, how it’s combined with their words to add power and weight 

to their argument and why this creates such a compelling 

message. 

I’m going to show you how you can use it in your presentations to 

get the same results except we’re going to go not one… 

nor two… 

but ten steps further: -  

P 
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And combine it with a technique that’s been used for centuries by 

only a select group of people and has been the subject of 

books, papers, sketches and films and equally has had people 

baffled for years as to why it worked so effectively. 

You’re going to learn about ‘The Hammer’. 

~ H ~ 

i and welcome, I’m Rob Ballentine the founder and 

owner of PResult. I’ve been presenting, training, and 

coaching for over 25 years. My clients have ranged from 

billion-dollar organisations like Blackberry, Virgin Media, Liberty 

Global, Qinetiq to name a few as well as small businesses and 

where I’ve working with shop floor employees up to C+ executives 

and individuals like you and I to create amazing results. 

I want to know how things work and today I’m going to show you 

how you can make an incredible impact on your audience. How 

you’ll say things that will leave them … literally tranced out and on 

your side.  

How, when you put it into practice, you’ll be able to say things that 

will make it seem like they’re magnetically attracted to every word. 

I started PResult because I saw so many people desperately 

struggle to present. And if they were lucky enough to go on 

presentation courses, they still didn’t get the results they were 

after.  

H 
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Because they still… 

• didn’t know how to create a compelling presentation. 

• didn’t know how to get Buy-in. 

• didn’t know how to sequence their content in an engaging 

way. 

• didn’t know why they were doing half the things they were 

doing. There was just no rhyme nor reason. 

• And they didn’t have a repeatable results-oriented 

structure. 

What they could do though was to look good while presenting; 

though sadly their presentations were still lack lustre and 

uninteresting and as a result they struggled even more with 

confidence. 

And that, I felt, was unjust and unfair.  

They were expected almost as part of their role to be 

‘automatically capable’ of presenting – and these weren’t just the 

junior employees!  

They were great at their jobs, experts many of them, but didn’t 

know how to translate that expertise to groups of people in a way 

that would win them over. 

It was as if they should just know how and be able to do it, and as 

a result I found that the companies had all been asking the wrong 

question. 

http://www.presult.co.uk/
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And this is why PResult is different, because we’re not interested 

in presenting; we’re interested in getting you to get results. 

~ 

These miniseries issues are designed to give you the short cuts, 

the stuff that’s not common knowledge and show you how to use 

them to give you that edge and get results.  

THE POLITICIANS EDGE 
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The Hammer 

f you don’t watch carefully, it all goes by in a blur of words and 

hand waving. Too fast to make any sense of and yet, you do. 

Your unconscious makes sense of it.  

You pick up on the meaning of what they’ve said, not from their 

words but from their gestures, head nods, gazes, hand 

movements and hundreds of other, sometimes subtle, other times 

grossly overstated body language cues. 

Like a poker player you deign to read these as a medium does 

their tea leaves; to understand the intricacies of what they’re really 

telling us. 

Sometimes we get it right and others, we fall prey to our own 

misunderstandings woven from the fabric of our own experience 

and shuttered by it even more. 

Today this is going to change, because you’re going to learn the 

secrets of one of the politicians finest and maybe not quite so 

subtle body language secrets. 

Not subtle in that it’s quite obvious to see, though subtle because 

of the variances it has and how these impact the message you 

receive without even knowing it. 

I 
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And later, I’m going to show you how you can take it even 

further…much, much further. But more of that later. 

~ 

he gesture you’ll so often see is this: 

The politician will make a point, raise their fist and bring it 

down while bringing their words to a close and create an 

emphasis that leaves no doubt in your mind that this is what they 

want you to hear. 

T 
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What you may not have noticed though is this slightly unusual fist 

they create where they put the thumb on top of the index finger. 

Why do they do this? What’s so special about it? 

Well in this issue I’m peeling back the curtain on one of the most 

fascinating and little know non-verbal techniques that you can use 

to make a big impact with your message. 

Thumb on Fist  

What’s different by putting the thumb on top of the fist and why do 

it why not just use a fist like everyone else? 

Let’s take a moment to consider why the fist is used to emphasise 

instead of pointing or using the palm as if in a karate chop. 

The fist is symbolic of power, dominance and force. It’s also used 

to demonstrate victory with the fist pumped into the air after a win. 

It’s used to fight with, to hammer things down and it’s not just 

related to the human kingdom. Primates use the fist to punch their 

chest to show force and dominance.  

It’s used to bang a table in defiance or anger, and it has a strong 

warring character of force. 

If it’s this strong and powerful in demonstrating power, force and 

dominance why not use the fist on its own to create emphasis, 

why do the politicians put the thumb on top? 

http://www.presult.co.uk/
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Precisely because of the above, on its own, the fist too symbolic of 

power, dominance and force and in political messaging this could 

be seen as brutish, overbearing and forceful. 

However - 

It’s ok in the confines and context of Victory for a victory punch, 

but for a politician using this to emphasise their points it would be 

non-verbal suicide.  

Where political grey scaling is still needed to keep their audience, 

who are on the fence - on their fence and not tip the wrong way 

before the politician has delivered their final word. 

And also, to make sure no newly recruited supporters don’t slip 

back to the fence or worse to the opposition. 

This is about making strong forceful points while keeping the 

audience on your side and not alienating others. 

Point or Chop 

Why not point the finger or use the karate chop? 

The finger point is a great non-verbal tool, however it can be seen 

to be ‘pointing the finger’ or blame, it’s just too precise in its 

message. 

http://www.presult.co.uk/
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Even with friends and family, being pointed at can still considered 

‘not good etiquette’ and has undertones of that blame. 

So, the pointing finger is out.  

What about the Karate Chop? 

The Karate Chop is great to emphasise with, it provides more 

precision than the fist for demonstrating a point. It doesn’t release 

as much force or dominance and retains the character of the finger 

point by giving direction without the negative undertones. 

Though it lacks the strength that the fist has in creating a forceful 

impact to your words and message. 

And this is why we see politicians using The Hammer. 
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The Hammer 

The Hammer is a hybrid of the fist, the point and the chop. 

It has the characteristics of all three without the undertones of the 

finger point, by the use of the thumb on the top of the index finger 

 

You can see in the above picture of David Cameron (UK ex Prime 

Minister) how he’s using it to deliver his point across forcefully. 
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The thumb gives direction to the fist which is curled tightly 

underneath to give more of a wedge to it like the Chop. 

This serves to deliver force, direction and precision in the 

message without it being overly dominant and warlike (that a fist 

on its own would have). 

The Hammer is highly effective in engaging you in the main points 

the politician wishes you to hear. He or she will emphasise what 

they want you to agree with. The Hammer is designed to target the 

point of the message because of its design to be forceful, precise 

and aimed at you.  

The purpose of the non-verbal signals is not just to emphasise the 

verbal content, but to make it explicit to you for your subconscious 

to pay attention to, thus by-passing any conscious filters 

(resistance). 

You can see in this image that US 

Senator Gray Davis uses The 

Hammer though with his thumb up. 

This allows him to not only 

forcefully deliver and emphasise 

his point, but also to add the ‘OK’ 

to it, thus adding another message 

to his message. 

“This is what I mean and It’s OK isn’t it” 

http://www.presult.co.uk/
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With the thumb pressed heavily on the forefinger, the secondary 

message is – control – the main message is ‘under the thumb’, ‘we 

have it in control’. 

The difference between The Hammer and The Fist 

In the following two images UK Conservative politician Boris 

Johnson and ex UK Prime Minister David Cameron use two 

different fists. You can see the difference between the way The 

Hammer is used and a Fist. 
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And the experience you have between the two. 

Some futher images.  
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So how do you use it? Let me explain by first showing you about 

another set of techniques – altogether different than what the 

politician will use, though very powerful in their effect. 
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The Hammer Trance 

I used to teach Ericksonian Hypnosis a naturalistic and 

conversational way of inducing trance and change without your 

client ‘being hypnotised in the classic sense.  

One of the techniques that’s very powerful and extremely subtle 

that induces a rapid state of trance is to talk in time with the 

subjects breathing. 

Most notably, as they breathed in, you’d adjust your voice to be 

slightly higher in pitch as you talked and then as they breathed out 

you’d then adjust your voice to be lower in pitch, keeping in time 

with each breath in and out. 

After a while (maybe 4-5 breaths) you’d transition from the talking 

on the in-breath to just on the out-breath. 

This rapidly induces a deep relaxed hypnotic state in the subject. 

Our breathing is run by the autonomous nervous system, meaning 

it’s outside of conscious awareness.  

When a function of our behaviour is outside of our conscious 

attention, by directing your behaviour on it, and creating a pattern, 

a communications loop or channel if you like, you end up speaking 

directly to the persons unconscious that is controlling that function 

for them.  

http://www.presult.co.uk/
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The Pocket Watch & Drum 

Rhythm from dance and drums has been used for thousands of 

years in tribal ceremony and is known to induce a deep hypnotic 

state. We still see this today in nightclubs with dance/trance music 

amongst other types; hence the name. 

The pocket watch is synonymous with hypnosis inductions and is 

used to focused attention while the hypnotist delivers their 

hypnotic words (suggestions). 

The focus of attention draws the user away from the ‘words’ the 

hypnotist is saying, preventing resistance to the altering state of 

trance. Allowing suggestions to be acted upon more willingly. 

You wouldn’t necessarily want your audience to be in a hypnotic 

state for the whole of your presentation, some interaction is good 

😉 

However, using The Hammer for a trance inducing non-verbal 

messaging emphasis induction allows you to position your 

message with less or no resistance. 

This means that as you get to the end of the message where 

you’re making the final points… 

…the slowing of the hammer draws out and builds to a climax, 

those points in the same way… 

http://www.presult.co.uk/
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…as the same change in pace (I mentioned earlier using the 

breathing technique) you’d use on the out breath… 

…and this allows for that final –  

Message to be delivered. 

 

And this is why it’s so powerful* 

With The Hammer used in this way it virtually… 

Eliminates resistance to your message. 

 

 

This is how you do it. 
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The Hammer Trance Technique 

When you’re delivering a message/point and want to make it 

impactful, use this very simple non-verbal technique. 

You’ll see skilled politicians and effective leaders use this, but 

there’s a secret to it that most people don’t know about. 

1) Bring your hand into a fist, thumb up. knuckles out to the 

side.  

2) Place your thumb on the top of your index finger so it looks 

like you’re pointing with your thumb. 

3) On the first word that you wish to emphasise, raise this fist 

up and bring it down like a hammer on the beginning of the 

word and so it completes its travel to a stop when the word 

finishes. 

4) Have a rhythm like this: - 

One and Two and One and Two and One and Two 

You emphasise the words in the sentence on the numbers. 

When you practice slowly reduce the speed of the rhythm as 

you draw close to your climatic pitch until the final 3-5 words 

are said on each hammer down. 
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Have fun and enjoy using it and be careful - it’s very powerful! 

Rob 

P.S. Where you see a lot of people go wrong with this and 

even body language experts that try and teach this is that they 

don’t keep the rhythm and just use it to emphasise any point 

by landing the hammer down on words that they want 

emphasised. 

The secret is in the rhythm. 

P.P.S You’re welcome to share this, email it, Facebook it, 

Twitter it –  

The link where it will be permanently active without any Login 

is:- 

https://www.presult.co.uk/politicians-top-secret-the-hammer/ 
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ISSUE 2 

In the next issue I’ll be looking at how you create suggestive 

language with The Hammer and also create another message 

inside of this too. So: -  

If you want to get your hands-on Issue 2 for FREE… 

Just - Like my PResult Facebook page at: -  

https://www.facebook.com/presult.page 

ONLY available for FREE if you’ve LIKED the FB page 
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Get Your FREE Book  

 

www.presult.co.uk 
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The Presentation Planner 

 

 

 

 

 

 

 

Discover how easily and quickly you can plan your 

presentations. With over 10,000 different 

permutations your creativity will never run out. 

Staging your presentation into structured sections 

that make planning your presentation easy and 

lightning fast. 
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The Captain Boy & Boat 

Never fail with confidence again. 
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PResult 

Presentation Builder and  

Online Learning Programme 
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